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While the cut flower business has its hurdles, growers have the ability to stand out from the 
crowd with smart variety selection, efficient production and creative marketing concepts.
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©2018 Nufarm. Important: Always read and follow label instructions. Cuproxat® is a 
trademark of Nufarm. OMRI Listed® is a trademark of Organic Materials Review Institute.

New Cuproxat® FL combines  
fast-acting copper hydroxide  

with long-lasting copper sulfate  
for dependable control of  

bacterial and fungal diseases  
across more than 60 edibles,  

now including organics.

A NATURAL FIT  
FOR YOUR  

ORNAMENTALS  
AND EDIBLES

LEARN MORE.  
NUFARMINSIDER.COM

CUPROXAT® FL IS  
NOW OMRI LISTED® 

The gerbera cut flower business is full 
of challenges and opportunities. While 
production and labor costs continue 

to increase, growers have to create their own 
unique mix of smart variety selection, cultivation 
decisions, the right market segment to target 
and catchy marketing concepts. Cost-efficient 
production, selecting varieties that fit your 
specific market segment and creative ideas to 
stand out from the crowd have become critical. 

CHOOSING THE RIGHT VARIETIES 
FOR YOUR MARKET 

By closely looking into the variety 
characteristics while composing your 
assortment, you can definitely get ahead of the 
game. Obviously, growers will make the ultimate 
decision based on the market segment they 
want to target. But no matter how you come to 
that decision, it is most important to distinguish 
yourself in the market with guaranteed quality.

As a breeder, Florist Holland trials its varieties 
intensively in various climates around the 
world and collects valuable data to share with 
customers. A large number of pre- and post-
harvest trials take place before even making 
a variety commercially available. Longevity 
testing is done internally, but also externally by 
an independent ISO-certified research facility. 
All products are tested for vase life and other 
quality characteristics, such as flower bud 
opening or the presence of Botrytis. Flowers are 
put through a sales simulation test: from grower 
to auction and from buyer/retailer/florist to the 
consumer. Varieties that do not pass these tests 
will not end up in our catalog.

At Florist Holland, each variety has its own 
unique “Flower Passport” with objective 
information used for our own selection. It is 
a starting point for improvement by our R&D 
team and the basis for a new standard in 
gerberas. We can advise growers in detail and 
on variety level about flower production per 
square meter, flower features, effect of fertilizers 
and irrigation, hardiness/resistance and crop 
maturation. Intensive post-harvest trialing gives 
insight in vase life; effect of pre-treatments; 
ethylene and Botrytis sensitivity; influence 
of temperature fluctuations; and transport in 
water, sleeves or boxes.

A BENCHMARK FOR NEW VARIETIES
Production levels greater than 300 stems 

per square meter and a two-week vase life 
have become the benchmark for breeding. 
Proven performers in standard gerbera include 
varieties such as Prestige (orange), Panama 
(yellow), Blinddate (red), Rihanna (hot pink) and 
Cubanita (purple/white bicolor).

With the latest gerbera collection for 2018, 
some great new varieties will enter the market. 



The top five new and high-yielding 
standard gerberas are: Evi, Atlanta, 
Lemonade, Hamptons and Jetset.

For growers looking for everything 
that they have grown to love, 
but just a little smaller, consider 
mini gerbera varieties such as 

Bieber (white/pink bicolour), NEW 
Caramba (orange), Boost (purple), 
Okidoki (yellow) and Binq (red).

To get the best results and to 
be cost efficient, smart cultivation 
decisions are key. It is important to 
choose a good balance and timing 

to change crops. While growers 
traditionally used their plants 
up to five years, a quicker crop 
change would result in less crop 
maintenance and a higher yield. 
Old crops require more spraying 
and labor costs and result in lower 

flower production. A three-year 
crop change is ideal and will pay 
for itself.

ENRICHING YOUR 
ASSORTMENT 

Growers want to distinguish their 
business from the rest, and retailers 
are looking for exciting new items 
to wow the crowds. By adding 
specialties to the assortment, a 
grower can become a one-stop 
show and get in a position where 
price is not the only factor anymore.

To differentiate your gerbera 
offering, you can turn to special 
colors or two tones. When we dive 
a little deeper into the world of 
gerberas, however, you can discover 
a whole range of exclusive gerbera 
flower shapes to broaden the scope.

Picollini proves that special things 
come in small packages. The world’s 
tiniest gerbera is exceptionally 
petite, cute and colorful. On top of 
that, Piccolini has a huge production 
level (30 percent higher compared 
to mini gerberas), outstanding vase 
life and an excellent price point in 
an expanding market.

Pomponi gerberas are mini, 
rounded, fully double gerberas 
with an immense amount of flower 
petals. They definitely add an 
interesting, exclusive twist.

Storytelling is a must 
nowadays to truly 
connect with your 

market.

We’re delivering you more conveniences with a single site
that allows you to view the industry’s most comprehensive
online database for availabilities, ordering and tracking.

• Instant, online availability for hundreds of vendors.
• The industry’s broadest vendor list for unrooted cuttings, plugs and liners.
• Order management system allows you to enter, edit, track and reorder with ease.
• Order online from multiple vendors at one time and have orders 

automatically broken up into multiple purchase orders.
• Get instant order confirmations, order changes and freight options.
• Better prepare your labor for arriving shipments by following your open orders 

with tracking numbers on all major carriers and details on all grower deliveries 
and alternative shipping methods.

LEARN MORE about what we can deliver for you at vaughans.com 
or call 855.864.3300

DE L I V E R I N G  

MORE
No other company delivers
more availabilities online.

Our vendor partners 
are the best in the business
having sophisticated 
operations and employing
some of the most skilled
growers in the industry.

As a completely 
independent brokerage
company from breeders
or production sites, our
sales representatives
offer the best choices
and opportunities for
our customers.

Access the industry’s largest product lineup from 
a reliable network of domestic and international 
suppliers.

From start to finish,
the collaborative 
effort of our
Vaughan’s team has
the know-how to
assist customers
into making each
and every program 
a success. 

DE L I V E R I N G  

MORE

DE L I V E R I N G  

MORE

DE L I V E R I N G  

MORE

DE L I V E R I N G  

MORE

Call to request our DELIVERING MORE brochure
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Small Medium Large Extra Large

John enjoys a hike with friends 
while his Autofog treats his 
greenhouse.

What will you do with the 
time the AutoFog saves you?

Integrated Plant Health
information@dramm.com

www.dramm.com
920.684.0227

Available 
with

stainless steel 
nozzle

                         For use w/Oxidizers

®

Spraying made automatic, safe & effective

AutoFog

Automatically apply insecticides, fungicides, 
and bio-rationals.  Dramm has an AutoFog 
for every size greenhouse.

Call to find out which one is right for you.

Scan Code for 
video & more 
information

Lighten up your assortment with 
an extravagant mix of FireworX. 
These festive flowers have spiky 
looking petals and are available in a 
colorful range of standard and mini 
size varieties.

PRODUCTS WITH A STORY
“Tell me a fact and I’ll learn. Tell 

me the truth and I’ll believe. But 
tell me a story and it will live in my 
heart forever.” This famous proverb 
explains it well: Storytelling is a 
must nowadays to truly connect 
with your market. 

For Piccolini, we recently 
developed a new concept with a 
clear story where our customers can 
add value. This promotes sales on 
a huge level and, from a practical 
point of view, it also helps efficient 
processing. 

Piccolini is all about emotion and 
comes in a special heart-shaped 
gift packaging, to celebrate the 
little things in life. These little 
gift moments can truly be found 
throughout the year: not only a 
“Happy Valentine’s Day” or “Happy 
Mother’s Day” but also tiny gestures 
as little as a “Happy Weekend,” 
“Happy New Job,” “Happy Summer,” 
or “Happy First Day of School.” 
Piccolini in a nutshell: “Enjoy the 
little things.”

Retailers and florists love it:
• The world’s tiniest gerbera
• Wide color scheme
• Easy to use as mono and mix 
• Excellent vase life
• Exclusive packaging

Consumers love it:
• Super tiny = super cute
• Brings cheerfulness and color
• Tiny flowers, grand gesture
• Sweet gift item
• Easy for DIY home decorations

So … what story would you like 
to tell?

Jan Jorrit Eveleens is U.S. sales manager for 
Florist Holland BV. For more information, go 
to www.floristholland.com. 
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